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Episode #19: John Boggs’ Story 
 
Hi! And welcome to the Dream Big & Bloom Podcast. 
I’m Mardi Lynn, certified DreamBuilder Coach and I help women over 60, who 
are disappointed and frustrated because this season of their lives is not the way 
they had hoped it would be.  They're tempted to settle for just good enough but 
there's a deep longing within them for more fulfillment and fun. 
 
I teach them a proven, reliable system for creating vibrant health, loving 
relationships, sharing their hard-won wisdom and experience by working, 
volunteering, or mentoring, and creating time and money freedom so they can 
live lives they absolutely love. 
 
Here’s something I know about you: 

1. You are capable of far more than you know  
2. You were created to have an amazing and fulfilling life. It’s your birthright. 
3. You DON’T HAVE TO SETTLE for just “good enough” 
4. You are more powerful than any circumstance, situation or condition 
5. You absolutely can create the life of your dreams. 

 
And I’m here to show you how.  
 
In this episode, I’m sharing an amazing story by John Boggs. John is Mary 
Morrissey's eldest son, CEO and faculty member Mary’s Brave Thinking Institute 
where I earned my DreamBuilder Coach certification.  And all the faculty there 
practice what they teach and are living lives they love. 
 
This is a story that John shared at a training workshop and I found it so 
compelling because it demonstrates the power of having faith, doing 
visualizations and taking massive action.  He even took some big financial risks - 
some big leaps of faith.  
 
There were synchronicities and seemingly miraculous events to be sure, but not 
until he started to take action.  
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Of course, he had Mary Morrissey, the creator of the DreamBuilder program and 
Master Coach as his coach...and she was unrelenting in her conviction that it 
was possible and that he could do it.  
 
And that aspect of the story really inspires me as a coach, because it 
demonstrates the power of having a mentor who has complete confidence in 
your ability to manifest their dream.  
 
Neither Mary or John had any idea how it was going to happen but she kept him 
focused on his vision and taking the next steps and he achieved his dream.  
 
I hope this story will inspire you to make an unwavering commitment to yourself 
and your vision, and keep taking action.  
 
After John and his wife Dora got married, they began to plan their life together, 
like most young couples, and one of the first things they wanted to do was to buy 
a home.  
 
However, they lived in Mexico and things were a little different there than in the 
United States.  There wasn’t any mortgage financing available for buying a 
home. It wasn't an option to put 20% down and start making mortgage payments.  
 
In Mexico, at that time - and still primarily now, it’s customary to get a piece of 
land and then...with whatever resources you have, whether it be cardboard or 
plywood, to put up a structure to live in. And then as they continue to work over a 
lifetime they'll begin to use cinder blocks, and things progress, and over a 
lifetime, they'll build a home.  
 
Now, Dora wasn't interested in cardboard or plywood so they were renting.  
 
But shortly after they got married, a developer came to town who was going to 
build 13 houses and offer private financing. The developer would provide 
financing so you could put a down payment and move into the house. So they 
went down and met with someone about it. This was an exciting moment.  They 
looked at the terms and they had about half of the money they needed for the 
down payment, this was in January, and they would have to complete the down 
payment in April.  
 
They had to seriously consider how much they thought they could stretch, and if 
they were going to take the risk that they would have the balance by the 
deadline.  
  
They decided to take the risk.  They put down the half of the down payment they 
had and by April, they were able to come up with the rest of the down payment 
and move into the house. 
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Can you think of a time in your life where you had a moment like this and had to 
decide to take a risk? Well, that was a risk-moment for them. 
 
The house was a little two bedroom, two bath with a den on a nice, little street.  
 
It was an awesome experience and John felt like he was really in a great place. 
He was thriving. He was doing work that he loved. (He was in the hotel industry 
down there in Cabo) His wife Dora was thriving, Their son, Ricardo (from John’s 
previous relationship) was growing, and the house was perfect. Two bedrooms, a 
little den, with a little office it, and a little balcony that overlooked the bay in Cabo 
and the ocean. It was wonderful.  
 
And... as life is ever seeking to expand, Dora wanted to expand their family. And 
bam they had twin girls.  And... in trying to adapt to their new circumstances 
regarding the house, life had to change.  
 
Life had expanded, their family had expanded, but the physical environment 
hadn't changed.  
 
So they added a drywall extension in the den and blocked it off and asked 
Ricardo if he would move into that den as his bedroom. It was really cramped. 
And the girls moved into the second bedroom, so it was pretty tight.  
  
Life is always trying to expand through us, and there are times when the current 
circumstance or situation feels tight. Have you ever had that experience? That's 
what John was experiencing.  
 
He would come home, play with the kids, and they were happy, because they 
didn't know anything different, so they were really happy.  They were a happy 
family.  
 
But when John would go into his son's room, to read to him every night he felt 
sorry for him being in that cramped, little den. And the upstairs where the kitchen 
and the little living room were, was the only place he could play and run around 
and if John or Dora were trying to do something, it just felt super restricted in this 
house.  
  
So John made a decision to start looking for a new environment. And he started 
paying attention to other people around him -- other people doing similar things 
to what he was doing. And some of them had nicer houses, some of them had 
bigger houses, and he thought, "Oh, this must be a reasonable idea."  
 
So he went out and started searching and found that the situation hadn't 
changed. There still wasn't any mortgage financing available. And when he went 
and looked at some houses that he thought would be reasonable to make a 
move to, the difference between what he was paying as a monthly payment on 
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his house, and paying cash for another house, was a gap with no way to cross. 
He didn't know how to cross that gap.  
  
He had some business mentoring at that point in his life, and his business mentor 
was coming from a very logical, strategic standpoint. His mentor suggested that 
one of the ways that John could bridge this gap might be to look at a lease 
option. So John looked at some lease options, but nothing felt right.  
  
And then, one day when he was on his way home, this was after about a year 
and a half of doing this process -- struggling with it, and he’s thinking, that when 
he gets home, the girls would have some friends over, and they we're going to be 
running around the house, and he was going to have to retreat to his bedroom to 
have any sense of calm. And Ricardo would be retreating in there with him so he 
would be stuck watching cartoons with Ricardo. And he just had this kind of sick 
feeling about the whole thing, and having no way out. He couldn’t see any way to 
fix this.  
 
Then he thought, "Maybe, the solution is to somehow figure out how to get rid of 
the feeling of dissatisfaction with this, and just be okay with it." I mean, look at all 
the blessings I have, I've three healthy kids, I've got a great job, I've got a 
wonderful wife, I've got things really good, and maybe right now is just not the 
right time. I don't deserve it at this moment...maybe in five more years. I'll keep 
saving and there will be a time and a place.  And he made a decision in that 
moment to get okay with settling.  
  
Have you ever had a moment like that? Where you decided to just get over it and 
settle? 
 
John said he even felt a little guilty for wanting more because he had it so good, 
So, he made that decision, went home, and had a nice night.  He got kind of 
numb to the things he wasn't enjoying. He tried to bury them down, and just kind 
of numb them out.  
 
Then, about four months later, he heard a quote that changed things for him. 
The quote was, “The enemy of great is good."  
 
At first he was a little confused by that statement, "The enemy of great is good?" 
but then he thought, “it does make sense because I've got it good and it's easy to 
settle for good when what I really want is great."  
 
Some of you have it really good right now, and yet there's a part of you calling 
you to more -- to your version of great.  
 
Now, just because John had the insight that he was settling for good, didn't 
change anything - except that his awareness of what he was doing was a little 
clearer to him.  
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Then, about two months after that, Mary Morrissey, his mom, came down to visit 
the grandchildren.  
 
And one evening they were sitting out on that little balcony overlooking the bay, 
and watching the sunset, and Mary turned to John and asked, "What's next?"  
  
Now in his current state of awareness and thinking, he thought to himself, "What 
does she mean “what's next”? Like, we're going to finish this evening on the 
balcony, and tomorrow morning I'm going to get up and go to work, and then I'm 
taking you to the airport?”  
 
John’s mindset was, you work, you get promoted and you work your way up the 
ladder, and eventually you'll work your way to where you want to be. He’d studied 
the traditional business strategies of success. He hadn't studied brave thinking. 
 
You may have heard it said that few people live 90 years? Most people live one 
year, 90 times. Well, that was where John was at the time.  
  
You’re probably thinking, "Isn’t he Mary Morrissey’s son?" Well, like most kids, he 
rebelled. He moved to Mexico in 1991 to get away from all that woo-wooey stuff. 
So he was a little skeptical. It was like, "It's great, mom, you're doing the dream 
building thing. You have fun, I'm building a real career."  
 
So when they were out on the balcony, and Mary asked, "What's next?" John 
said, "I don't know. What do you mean what's next? (he was primed to go around 
the same year 90 more times.) 
 
And Mary said, Let me ask you differently. If you could do or have anything, what 
would you love?"  
  
Now, John knew the answer to that question. He knew that he would love a new 
home. He really wanted a new home.  
 
"I'll tell you what I would love, I would love a new home."  
 
And she said, "Well, what would it look like? Describe it to me."  
 
And he said, “Big, and a place for the kids way over there, and my room way 
over here. I can go down there and visit."  
 
And Mary said, "Tell me more." And she helped him begin... She was sneaking it 
in on him, the whole dream builder thing. She was sneaking it in under the radar."  
 
And she began to ask him, "What would it look like? How many bedrooms would 
it have?" And she actually asked him to go get a piece of paper and something to 
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write with.  And John grabbed the first thing handy in the kitchen which was a 
napkin.  
 
He started drawing on it, and started to describe it, and he started to get excited 
as he was describing his dream.  
  
Have you had an experience of beginning to design and describe a dream that 
you started feeling really excited about?  
 
The problem for John was that he knew what he would love, but he had lost 
hope. He was thinking, it's not going to happen. It was a dream home. 
 
And then Mary began to qualify the dream. You do that by tapping into the 
intuitive side of your nature by asking, "Is this something that you are really in 
love with?" And the answer to that question for John was yes, if this were to be 
his reality, he would absolutely love it.  
  
However, John had a lot of conditions, a lot of circumstances in his life, and lots 
of evidence as to why things were the way they were and he gave Mary all the 
reasons why it was never going to happen.  
 
He said, “Yes, I would love this but you don't understand. Let me tell you all the 
reasons why this isn't going to happen.”  
 
It’s so tempting to look at the circumstances and the conditions... but the good 
news is that with training we learn to quickly notice what’s happening, and can 
put our attention right back on our vision.  We call this Brave Thinking and it’s a 
daily, and even moment to moment activity.  
 
But John wasn’t the experienced Brave Thinker that he is now.  He was a “my 
conditions are so big" kind of person.  
 
So Mary asked him if he would like some help. She said, "I understand there's a 
lot of circumstances and conditions as to why you haven't been able to achieve 
this dream but, would you like some help?" And John said, "Absolutely, I'm willing 
to try anything."  
 
I’ve tried everything I can think of, and none of it's worked, I'm finally willing to 
listen to you.  
 
How many times have you persisted in wanting to do things on our own. It’s 
called the Lone Ranger syndrome…”I can do this on my own.” 
 
Well, John was finally willing and ready to take some instruction.  
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Mary then advised him to consider, “What could you do from where you are with 
what you have, John, “What could you do from where you are with what you 
have?”  
  
This is the key to remembering that you always have way more than you 
recognize.  You expand your thinking, to consider what you might not be taking 
into account -- what you might have that isn’t in your awareness. 
 
John realized that he had a piece of land. He and Dora had bought a piece of 
land. They didn't know if they’d ever do anything with it other than sell it at some 
point, or maybe they’d build a house someday if financing ever came to Mexico. 
 
They did have a piece of land in Cabo San Lucas. And Mary instructed him to 
take that napkin and begin to deepen his relationship with the vision of what he 
wanted -- to continue to get more specific about the vision.  
 
Then John asked her, "How often do I need to do this? Like once a week?" She 
said, "Well, if you have a new baby, how often do you feed it?" How often do you 
take care of it? How often do you think about it?"  
  
So John made a decision daily go up to that piece of land with his napkin, and 
visualize -- to spend some time thinking about what it would be like to pull into 
the driveway and notice the home, walk up and hear the kids playing inside, and 
how that would feel, and notice going into his son's bedroom, and the feeling of 
what it's like for his son, and the girls in their bedroom, and all of the space. 
Imagine that...put it on.  
 
So John took the napkin and went up to that piece of land, and he visualized this 
experience and he began to adjust his vision. He was building a relationship with 
his vision.  
 
This is a key piece. I encourage you to continue to strengthen the relationship 
that you have with your vision by focusing on it like this everyday. 
  
John and his wife, Dora and the kids and a friend would all go up there, and 
visualize, and John would tell them this is where the house is going to be 
someday...not knowing when or how or any of that...no idea of how that dream 
would take shape.  
 
It wasn't very long though until they went to Oregon to visit family. And Mary 
asked him,"How are you doing, how's your vision coming?"  
 
And John said, "You know, I'm crystal clear. I know exactly where my bedroom's 
going to be, I know exactly the angle of the living room so it faces the view. I've 
got it."  
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Then the next question came, "Now what? What’s the next step? What can you 
do from where you are? What can you do where you are with what you have?  
 
Do you think you could take that napkin and give it to a builder, and they would 
be able to build your house."  
 
John said, "No, of course not." 
 
What would you need?  
 
And John said, "I'd need a real set of plans. I’d need the architectural plans."  
 
And she said, "Okay. Is that what's next?"  
 
And I said, "Yes that is the next step."  
 
And she said, "Okay, go get your plans."  
  
And so when John went home, he called an architect that he knew, and said, "I 
need a set of plans. How much does this kind of thing cost, more or less?  
 
And the Architect said, "I'll look at what you want, and I'll let you know."  
 
They did that and he said it would be $15,000. 
 
And John said, "Oh, I'm sure mom didn't mean to do that. Let me call her up." 
 
He said, "Mom, he wants $15,000 for a set of plans." And she said, "Well? Do 
you have the $15,000?"  
 
And I said, "Well, yeah. It’s just about everything I’ve got."  
 
And she said, "Well, you're never going to get the house built without the plans."  
 
And John said, "Why would I get plans for a house I have no way to build?"  
 
And she said, "They're never going to build it without the plans. Trust in the 
process, John."  
  
This is one of the reasons that this story really inspires me so much.  Mary told 
him to “trust the process” and he invested $15000 without any idea how the 
house was going to get built!  Now that is trust!  
 
As John said, when he shared this story at a DreamBuilder workshop, “One thing 
I have learned is to trust the masters. If I want something, I find somebody that 
has done what I want to do or has gone where I want to go, and I do what they 
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say to do. And I learned that early on, and in this moment she said, "Trust in the 
process." And I know well enough when that's what she says to do, I'm doing it.  
 
So he went down there and wrote that $15,000 check for plans for a house he 
had no way, no understanding in any way, shape or form how he would build it.  
  
Then Mary said, "As you're doing these plans, I want you to incorporate this 
practice, notice what you're noticing.  
 
Now that you're taking your vision to the next level pay attention and notice the 
plans. Continue to put yourself inside your vision." And notice… 
 
John had to write a check for $7,500 to get the architect started, and then when 
he went to pick up the plans, and pay the other half, he said, "Walk me through 
the house." And as the Architect was walking him through the house plans, John 
was noticing what he was noticing.  
  
As you continue to work with your vision, pay attention to the parts of the vision 
that really feel expansive and the parts that still feel even slightly constrictive. 
 
John noticed that there were parts of the house that still didn't feel quite right, but 
he had given the Architect a budget -- the amount of money he would want to 
spend on building the house if he ever got to build it.  
 
And he noticed this...he thought, “if I’m never going to build this house anyway, I 
might as well get a really cool set of plans."  
 
So he said, "Here's what I want you to do. Push this wall out a little bit, expand 
this area, give me an office back here. What would that add to the cost?" And the 
Architect says, "It's probably about another $50,000." And John thought, "Well, if 
I'm not going to build it anyway it's not even a real $50,000 and my plans will be 
really cool. So he said, "Make those changes."  
 
And now he had a set of plans he was in love with 
 
This was an important moment of stretching and expanding.  He had paid close 
attention to the question "What would you love?"  
 
When you think about your dream, your vision, build a vision you're in love with, 
really in love with.  
 
So John had the plans...and then Mary said, "All right, you’ve got your plans, 
what are you going to do next?  What can you do where you are with what you 
have?"  
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John thought he had done everything that he could but he stayed with the 
question. Mary had said, "Stay with this question. Trust the process. Notice what 
comes up."  
  
And what came up for John was a big idea...actually a scary idea, and that was 
to sell his house...and this idea made no logical sense. Sell his house and have 
nowhere to live. It's not really a good idea, but he thought, “if we sold the house 
we'd rent something and use the money to start construction.  
 
So he went down to the builder and said, "If I sell this house, how much will I 
have to start building this new house?" And the builder said, “You’ve got about 
enough for the foundation."  
 
Remember how people in Mexico build houses?  John said, "Can I do that? Can I 
just lay the foundation?  What happens if I don't keep building?" And the builder 
said, "Nothing, you can do that."  
  
All of a sudden, something that John was seeing as a problem was actually an 
advantage.  
 
The lesson here is to be open and curious.  Some of the things that you might be 
thinking are problems, or challenges to your vision, might just hold a blessing for 
the success that you're looking for.  
 
In John’s case, it allowed him to say yes to that move. They sold the house, and 
started construction.  
 
And… are you ready for this?  When they were selling the house, a man walked 
into John’s office one day, and said, "I heard you're selling your house and I’d 
like to go see it." John said, “I'm leaving for the airport in an hour." And the man 
says, "Let's go."  
 
The realtor wasn't even there so they drove to the house. The man walked 
around, looked at the house, and said, "I'll take it." And they shook hands.  
 
Then John asked "When do you want to take possession?" And the buyer says, 
"Well, when do you want to move out?" And John says, "Well, I don't really want 
to move out." And the buyer says, "Well, that's funny because my wife and I are 
buying it as an investment. We're planning on retiring down here in five years. If 
you want, you can just stay in the house. So John was able to sell the house and 
didn't even have to move.  Say What!!!!? 
  
John called Mary, and he said, "You're not going to believe this." And do you 
think she believed it? Of course she did.  
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So they started construction, they’re building the house. Do you think John was 
on fire with this dream? Absolutely! 
 
They had just enough for the foundation, and the garage. And he’s still going up 
there every single day but now he’s got the real plans, and he’s watching the 
construction, and he’s meeting with the construction supervisor, and the 
supervisor has his for looking at the plans, and he's telling John where things are 
going to be.  Everyday John’s going up there, and he’s on fire with this dream.  
  
And on one of the days, they’re standing there getting ready to shut down 
construction because they’ve just about spent all the money, and they’re 
discussing what can be done with the money they have left and when they’re 
going to have to shut down, and a guy drives up in a car, takes a look and pulls 
over.  
 
He comes up and says, "Hey, what's going on?" And John says,  "We're building 
a house." And he says, "Really, tell me about it." So John shows him the plans, 
and how well do you think he was able to explain that house to him?  
  
Remember The law of Specificity -- you want to be able to clearly articulate the 
smells, the touch, the feelings, the tone, the places.  Like, I'm going to travel the 
world versus the exact places where you're going to go. That sort of thing. That’s 
a key element. 
 
John was able to clearly describe his vision. And the man says, "Wow, this is 
awesome." Then he said, “ I'm actually down here with Lehman Brothers and 
we've got a new program we're coming up with where we're going to start 
offering mortgage financing so let me know when you’re finished. 
  
And John said, “We're not going to be finished. I only have enough money to 
finish this foundation and the garage.  
 
And he said, "You know, we really want this program to take off, and this is a 
really unique house. This is an awesome project. I think I know somebody that 
might...if you can qualify...he might be willing to give you a bridge loan to get you 
from where you are to the finished construction so that you can get qualified for 
financing. Would you like to talk to him?"  
  
So John met with the guy, and got qualified for the bridge loan.  They continued 
to build and they were waiting for the 80% mark which would qualify him for 
finished construction financing. You have to get the house 80% done, then the 
permanent financing will kick in. So they’re working on the house, trying to get it 
to 80% and when the inspector comes out, he says, "No, it's only about 70%, you 
need to do this, this, and this." And they’re so close!  
  
This was all happening in the year 2007 and one day John gets a call from the 
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broker. Do you remember what was happening in 2007? Do you remember what 
happened to Lehman Brothers? They went bankrupt.  
 
And they called John and said, "John, the market has crashed. Lehman Brothers 
is going out of business. They've gone bankrupt. Some of the funding money did 
make it into Mexico, and any of the loans that we close by Friday...this is on 
Wednesday...will still qualify.  If the house doesn't close by Friday, the money is 
gone." Do you think you can get it qualified by Friday?  
 
John said, "I don't know, but we'll try." He got the inspector back out there on 
Thursday and the inspector was to inform them on Friday whether it made the 
qualification.  
 
John gets a call from the broker at 10:00 a.m. on Friday and says, "The inspector 
just handed in the paper work, your house has qualified." 
 
John ran down to the broker, on Friday afternoon and, as he was signing the 
stack of paper for his final mortgage, the broker says, "Man this is crazy...this 
loan is the very last loan for the entire country of Mexico on this program?" 
 

● And in that moment, John was so grateful to the part of him that was 
willing to act without knowing what was going to happen.  
 

● The part of him that was willing to step into brave thinking.  
 

● The part of him that was willing to put on his vision...that sat on the deck 
and drew it on the napkin and started the process.  
 

● If it had been just a fleeting desire, like “man, wouldn't it be great if I could 
find a bigger house...it wasn’t out there. It was inside him.  

 
And the process of getting that house from 80% to 100% was the key. It was 
those brave thinking steps that created that difference. Because the difference 
between 80% done and 100% done is the difference between a dream you can't 
live in and a dream you can live in. 
  
And while John was so grateful for the house, he was even more grateful for the 
process of becoming that had happened for him -- becoming a brave thinker...the 
new learning and the understanding of how to dream, and how to really be a 
dream builder 
 
And not just for him, but for the others that he would impact...his family. his kids, 
business associates. (And the DreamBuilder Coaches like me that he would 
encourage and inspire years later.) 
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In closing, I invite you, whenever you see a napkin to remember John’s Bogg’s 
story and remember 
 

1. the importance of having a blueprint and of  
2. treating your vision, your dream, as if it were real. And to  
3. always do what you can, with what you have, knowing that you always 

have more than you are aware of. 
 
Everyday, visualize yourself living in your dream like John and his family. 
 
Take a stand for yourself, take a stand for your dream and tell yourself often, “I 
do what I can, with what I have, knowing that I always have more than I’m aware 
of. 
 
And then take action. 
 
I hope you will head on over to DreamBigAndBloom and let us know in the 
comments below this podcast, episode #20, how this story has made a difference 
for you.  

If you have a burning question you’d like me to answer on a future podcast, let 
me know in the comments. 

Would you like to be a guest here on the podcast, share your success story you’d 
and inspire others? Just click on the link in the show notes and let me know.  

If you're finding the ideas on this podcast useful and you would love in-depth 
personalized support for overcoming any challenge and creating a life you 
absolutely love, book a complementary Discovery call at 
DreamBigAndBloom.com 

Now as you go, remember...you absolutely can have a life you absolutely love! 
Dream big, take action and live with all the joy, purpose, prosperity and fulfillment 
you deserve. 

Thank you for listening, it’s my joy and privilege to serve you.  

Bye for now! 

 
 

 
 
Page 13 of 4 ⒸDream Big & Bloom Coaching            DreamBigAndBloom.com 



 

Here are the next steps you can take 

1. Join the conversation in the comments and and post any questions you 
may have. 

2. Listen to my other podcasts, especially #7 - 9 
3. Be a guest on the show and get free coaching? Click here 
4. Get the full DreamBuilder Program with coaching support? Book a 

complimentary Discovery Session on my calendar. We'll get clarity on 
exactly where you are now, where you would love to be, and decide if 
we're a good match to work together. 
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